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uksV& lHkh iz'u gy dhft,A

Attempt all questions.

bdkbZ-I/Unit-I
1. foi.ku esa foKkiu fdl izdkj dk;Z djrk gS \  17/20

How does work advertisement in Marketing ?

bdkbZ-II/Unit-II
2. foKkiu dks izHkkoh cukus okyh fof/k;ksa dk o.kZu dhft,A 17/20

Explain the methods to measure effectiveness of an advertisement.

bdkbZ-III/Unit-III
3. foKkiu dh izHkko'khyrk dks ekius dh fof/k;ksa dk o.kZu dhft,A  17/20

Explain the methods of the effectiveness of an advertisement.

bdkbZ-IV/Unit-IV
4. oS;fDrd foÿ; ds egRo dk o.kZu dhft,A  17/20

Discuss the importance of personal selling.

bdkbZ-V/Unit-V
5. ,d foÿ; laxBu lajpuk dks izHkkfor djus okys ?kVdksa dk o.kZu dhft,A  17/20

Describe the factors determining the organisation structure of a sales

organisation.
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